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Disclaimer Nt

The material in this presentation has been prepared by Macquarie Group Limited ABN 94 122 169 279 ( i Ma ¢ q uid rsie @ A1 gnd i$ general background information
about Ma ¢ g u aactiviged aurrent as at the date of this presentation. This information is given in summary form and does not purport to be complete. Information in this
presentation, including forecast financial information, should not be considered as advice or a recommendation to investors or potential investors in relation to holding,
purchasing or selling securities or other financial products or instruments and does not take into account your particular investment objectives, financial situation or needs.
Before acting on any information you should consider the appropriateness of the information having regard to these matters, any relevant offer document and in particular,
you should seek independent financial advice. All securities and financial product or instrument transactions involve risks, which include (among others) the risk of
adverse or unanticipated market, financial or political developments and, in international transactions, currency risk.

This presentation may contain forward looking statements including statements regarding our intent, belief or current expectations with respect to Ma ¢ q u abusinesSes
and operations, market conditions, results of operation and financial condition, capital adequacy, specific provisions and risk management practices. Readers are
cautioned not to place undue reliance on these forward looking statements. Macquarie does not undertake any obligation to publicly release the result of any revisions to
these forward looking statements to reflect events or circumstances after the date hereof to reflect the occurrence of unanticipated events. While due care has been used
in the preparation of forecast information, actual results may vary in a materially positive or negative manner. Forecasts and hypothetical examples are subject to
uncertainty and contingencies outside Ma ¢ g u aaorntrel.dast performance is not a reliable indication of future performance.

Unless otherwise specified all information is as at 31 December 2016.
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Macquarie Capital
Tim Bishop, Group Head




Overview of Macquarie Capital

M&A Advisory

Merger, acquisition,
divestiture and takeover advice

2 Corporate, project, leveraged
and asset finance advice

2 Restructuring advice
2 Ratings advisory

ECM
2 Equity underwriting
2 Private equity markets

2 Structuring and arranging
equity and hybrid capital

Telecommunications,
Media, Entertainment
and Technology

Financial Resources

Institutions
([©)]

CLIENTS

Industrials

Infrastructure,

Utilities and
Renewables
(Infrastructure)

Principal Investments

2 Deploy balance sheet to
support clients

2 Focus on areas where we
have deep expertise

DCM

2 Loan and bond underwriting
2 Private debt markets

2 Structuring and
arranging debt

Clients are at the core of our business

PAGE 4



We tailor our offering in each region
to play to our strengths

EMEA . Americas

Asia

MACQUARIE

ANZ
Infrastructure ' . '
Real Estate ‘ ‘ ‘
TMET O ® o
Resources '
Industrials o Jey
FIG O

Focus on areas where we @)e Combine advice with
"' have deep expertise access to capital

HOVV WE DO

1. Average for FY14, FY15 and FY16. Revenue is fee income, and principal income (including income from DCM positions) net of funding costs and NCI.

o >/5Hy

of revenuel

@ strong focus Targeted focus

it Foster an
02 entrepreneurial culture
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We are globally diversified NI :
with a core strength in real assets DB o

Revenue by sector? Revenue by product?! Revenue by region?

Real
assets

m Infrastructure ® Real Estate m M&A Advisory = Principal Investments m ANZ m Americas
TMET = Resources mECM DCM EMEA = Asia
B [ndustrials =FIG

1. Average for FY14, FY15 and FY16. Revenue is fee income, and principal income (including income from DCM positions) net of funding costs and NCI. Revenue by product for ECM and DCM relates to fee revenue only.
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Over the last five years our

revenue and profit contribution has grown 4]l
Revenue? 1,166 Profit contribution?
$AM 1071 $AM 430
844
654 -
672 654 2 280
463
383 304 o 17
85
381 A > 140 150
260 77 101
— i uflin
FYize FYAs o Evla BVIS o BYI6 AHLY FYl2 FY13 FYl4 FY15 FY16  1H17
2H M 1H

1. Revenue is fee income, and principal income (including income from DCM positions) net of funding costs and NCI. 2. Net profit contribution is management accounting profit before unallocated corporate costs, profit share and income tax.
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We operate globally NG |
with ~1,100 staff serving our clients in key locations ~ N{afllel Dt

%9 CANADA
s EMEA - Y
o A A ‘ *% 5 0
o % ASIA  J.
° 150/0 UNITED STATES
®
L4 ®

% ANZ 29%
i

1,100 800

total staff transaction executives



What makes us unigue

&

Strong expertise
achieved through
deep and stable
leadership team i
average tenure of
13 years for our
Executive
Directors

»,

v

Market leading
position in
Australia & New
Zealand across
M&A Advisory and
IPOs?

Ii

Number one
globally in
Infrastructure?, with
brand, history, deep
M&A Advisory
expertise coupled
with operational,
technical and
Principal expertise

1. Dealogic, by deal value (announced), CY07-CY16. 2. Infradeals, by deal value (M&A Advisory, announced), CY16. 3. Preqin.

A world leader in
global real estate
Private Capital
Markets3

B

Track record in
partnering with
technology
entrepreneurs

MACQUARIE

Ability to invest
alongside our
clients by
deploying our
balance sheet
flexibly
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Infrastructure

@ M&A AdViSory
i W
"‘_[ Asset creation
e .
G Green energy asset creation

Why we are successful

™ Y4 @ g VY

& /e P §, 2

250+ transaction staff globally In-house operational Relationships with Established track record,
specialising in infrastructure M&A and technical expertise infrastructure focused long history and global
Advisory and Principal investing external capital providers brand in infrastructure

1. Revenue relates to the average for FY14, FY15 and FY16.

W/ iiii/iA? I /AR




Grow our leading
global infrastructure M&A Advisory business

/N
(3
Qv

=/

Continue to focus and maximise Selected transactions
opportunities for clients in our key -

/-
markets through our deep @DU ET N . . —_
infrastructure M&A Advisory GROUFP ' Ausgrid natlonalgrld CLECO.

capabilities and expertise

adviser for
o infrastructure
[ | globally’

IJGlobal **F The Banker

MACQUARIE

Most innovative investment
SEL ECTED Airports Deal of the Year? American Deal of the Financial Sponsor bank for Infrastructure and

Year3 of the Year Project Finance*

1. Infradeal, CY16, by deal value, (M&A Advisory, announced). 2. Budapest Airport 2014. 3. Freeport LNG 2014. 4. CY14.
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Leverage our M&A Advisory expertise into oI
infrastructure asset creation and platforms it

i

)

Leverage our deep infrastructure Selected highlights
M&A Advisory, project finance, PPPs | the Kentuckwired
expertise to create infrastructure % eSSy q IHs LOTHAN — [DART hentuckired,

assets and platforms

<couv o WL @Tigrs () Navigator

Building brighter futures

Infrastructure
Partnerships Partnerships
Australia - Awards

S E L ECTE D Advisory Excellence Award? Infrastructure deal Best Road Project?

of the Year?
] ] ]

1. For Northern Beaches Hospital PPP. 2. For LRT1 Cavite 2016. 3. For the Mersey Gateway PPP 2015.
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Lead the market in I
creating green energy assets i ol

&

Utilise our deep infrastructure M&A Selected transactions

Advisory, Principal investment, '

technical and operational expertise, _ I_H_‘

coupled with our balance sheet to Galloper

Create green energy aSSGtS P WInUFF)armud Advanced Microgrid Solutions M |CheOl’]

[ ] ]}
1JGlobal **% TheBanker
SEL ECTED Best European Wind Power Deal of the Infrastructure and Project Finance

Deal? Year? winner3?
|| | |

1. For Galloper Wind Farm 2015. 2. For MGT Power2016. 3. Deals of the Year for Baltic 2 2016.
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We are focusing on developing and constructing
green energy assets

MACQUARIE

b
\ # Deep dive:
ﬁ" Green energy asset creation

Lower investment per deal

Higher investment per deal

IRR

»

risk
G Battery, Solar, Waste =p

< Offshore wind >
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We have deep technical and operational expertise

b N

\ Deep dive:
#/ Green energy asset creation

Critical success factors

T F Deep understanding of
Expertise in green ener ) .
tecphnologiesg - leading solar, wind, waste
and battery technologies

Development and Ability to create assets
construction expertise through the development curve

Operational and asset Ability to operate and manage
management expertise renewable energy assets

MACQUARIE

Examples of in-house specialists

'-p Civil
E‘f‘ engineers

Yy
g}‘ Geologists té
&

Project
managers

7;+\' Surveyors \g

Green energy operational
specialists

Green energy
commercial managers

Electrical
engineers

Procurement
specialists

Our technical and operational expertise, combined with capital, gives us a competitive advantage
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